
HOTELREZ IS NAMED PARTNER OF CHOICE FOR HOTELS 
ACROSS THE NETHERLANDS THAT SEEK INCREMENTAL, 

REAL TIME GROWTH 

  

24 April 2019 – With hotels in the Netherlands demanding to break the mould, seeking 

increased revenue and in real time, HotelREZ, leadingaccommodation representation, sales, 

marketing and distribution provider, has been named as the partner of choice to action this. 

For forward thinking hospitality brands such as Student Hotels, Quentin Hotels, Short Stay 

Group and Holland2Stay, HotelREZ is the partner that is able to successfully drive business 

to their brands.    

Historically, HotelREZ has a strong track record of developing commercially successful sales 

and distribution strategies for accommodation providers in the Netherlands. Having 

represented the likes of The Hague Teleport Hotel and Cityden apartments over the years, 

the new additions are driving expansion in the Netherlands.  Building further on this success, 

the business has established new relationships with properties in key cities including 

Amsterdam, Rotterdam and Eindhoven.   

RECENT SIGNINGS INCLUDE: 

Student Hotels, a unique concept hotel group committed to offering a vibrant, hip and relaxing 

guest experience. HotelREZ has been selected to provide full service GDS representation 

with the aim of attracting more students to its current portfolio of twelve properties in European 

cities, with twelve more hotels in the pipeline, focused on growing this exciting segment 

further.  

 Quentin Hotels, has appointed HotelREZ to build awareness and generate incremental 

revenue to its portfolio. Quentin Hotels has selectedHotelREZ to deliver leisure and business 

traveller growth for its five (5) conveniently located city hotels in Amsterdam and three (3) in 

Berlin, including the most recently opened Quentin Boutique Hotel.   

A range of large Dutch serviced apartment providers, including Short Stay 

Group and Holland2Stay, have signed up to HotelREZ’s technology, distribution and 

inventory management services in a bid to gain a competitive edge in their market 

space.  Serviced apartment providers and hotels gain insight, expertise and commercial 

success by accessing a blend of services available through HotelREZ. These include excellent 

rate agreements with worldwide GDS and DHISCO partners and, importantly, a dedicated and 

experienced revenue manager who meticulously manages property rates and inventory to 

optimise sales and commercial return. 

To support growth in this important region and underpin the wider expansion plans for the 

Netherlands specifically, HotelREZ is developing strong strategic relationships with key 

partners like Dutch channel management company SmartHOTEL. Based in 

Gouda, SmartHOTEL offers multi-property hotels user-friendly online distribution solutions 

that fully integrate with their existing PMS and CRS systems. The channel management 



company serves over 1500 hotels of all sizes and has been providing expertise and support 

to the market for over 20 years. 

Mark Lewis, CEO, HotelREZ commented:  

“We’re proud to have an increasing presence in the Netherlands which reinforces the strength 

of HotelREZ’s international offer. Our ability to combine global demand generation revenue 

management and technology means we can provide the support packages required by hotels 

including access to worldwide preferred partnerships that drive real incremental income to our 

members. We are committed to further developing our global network of partnerships in the 

market and only align ourselves with top quality solution providers that understand the needs 

of hotels. We are confident that as accommodation demand in the Netherlands continues to 

grow, HotelREZ will become the chosen sales and representation service for more 

accommodation providers both in the Netherlands and globally in 2019.”  

To learn more about HotelREZ, please visit HotelREZ.com.   

  

-ENDS-  

  

About HotelREZ  

HotelREZ Hotels & Resorts was founded in 2004 by Mark Lewis, an experienced hospitality industry professional 

and entrepreneur. Over the course of a decade the company has grown to be one of the leading hotel 

representation companies dedicated to marketing and connecting independent hotels with bookers 

worldwide. HotelREZ now provides distribution, revenue, sales consultancy and marketing services and support to 

more than 1,500 hotels and small hotel groups in over 100 countries including private label GDS chain code 

solutions. HotelREZ Hotels & Resorts is a SAAS company.  

For requests and further information contact:  

Siren Comms  

+44 (0)20 7 759 1150 (UK)  

HotelREZ@sirencomms.com  

 

https://www.hotelrez.net/
mailto:HotelREZ@sirencomms.com

