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We have recently introduced the first ever
recruitment portal dedicated entirely to serviced 
apartment businesses and staff members 
jobs.theasap.org.uk. A number of opportunities are 
available for business partners and sponsors to 
support the development of this exciting new 
initiative. 

Naturally, we cannot achieve our objectives 
without the support of our members, business 
partners and sponsors, all of whom share our 
passion and see the tremendous opportunity this 
sector offers.

We have created this suite of exhibiting, sponsor-
ship and advertising opportunities specifically to 
provide maximum exposure to those supporting 
ASAP whilst satisfying the ever increasing 
demands on us to deliver our objectives.

These opportunities with ASAP will provide an 
unparalleled level of exposure to organisations 
within the sector and given our not for profit 
status, supporting organisations can be sure that 
their investment is furthering the industry and 
ultimately benefitting the user as a whole.

The Association of Serviced Apartment Providers 
(ASAP) is the not for profit trade body representing 
the rapidly expanding serviced apartment industry 
worldwide with the greatest concentration of 
serviced apartment operators and agents in its 
representation. Our members collectively operate 
100,000 apartments in 13 countries offering 3 
million bed nights per year. 

We have extraordinarily ambitious plans to help 
grow the sector into one that most consumers 
understand the benefits of serviced apartments 
whilst seeing them as a credible and safe
alternative to more conventional types of
accommodation.

Our organisation continues to be an environment 
where members collaborate to develop and share 
best practice. 

We plan to influence and generate debate at a 
significantly higher level through more events, 
member forums and project groups than ever 
before which will help develop the professionalism 
and credibility of our industry as it matures.

We also want to play a leading part in influencing 
appropriate government legislation as well as 
embrace the challenges and opportunities the 
shared economy bring to the world of the
hospitality industry. In addition, we want to 
provide legitimacy to the sector and have
established the world’s first global industry 
accreditation programme which assesses serviced 
apartment operators and agents against a robust 
series of health and safety benchmarks as well as 
quality criteria. The result is an accreditation which 
celebrates individuality and choice but forms a 
common platform of compliance and due 
diligence standards.

James Foice
Chief Executive
ASAP 



BENEFITS OF
SPONSORSHIP 



As part of the sponsorship programme we recognise the importance of 
building relationships with key business partners and sponsors that will 
provide an unparalleled level of exposure. 

Sponsorship gives the opportunity to be involved in this fast growing 
sector, delivering significant benefits to the sponsors. Given our not for 
profit status the sponsorship opportunities ensure support of the
association to realise it’s ambitious plans for the future but also benefits 
the membership, the industry and ultimately the user.

All of our packages offer sponsors significant benefits including:

The opportunity to raise your profile in the fast growing serviced apartment sector.

Increase brand awareness and recognition of your service or product

Associate your brand with recognised and successful companies as well as the 
industry association who is the voice of serviced apartment sector 

Create, develop and enhance credibility of your company/product

The opportunity of leveraged lead generation and being able to access a highly 
targeted but growing market

Media exposure and promotion through association mailings, website, social media 
and on the ASAP Hub

Developing contacts, with access to delegate listings for events as well as promotion to 
members and non-members via various newsletters, online promotion, social media 
and the Hub.

Develop relationships with key industry players

Generate new sales, acquiring new customers and form new business partnerships

Raise your profile with event attendees which offers the opportunity to engage with 
existing and new clients at flagship industry events. 
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INDUSTRY
DEVELOPMENT 
SPONSORSHIP
OPPORTUNITIES
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Industry Development
Sponsorship Opportunities

The Industry Development Sponsors, 
through their altruistic role and 
generous donations allow the 
association to increase activity, offer 
more value to our members and to 
become the voice of the sector as it 
continues to move forward.

£4,000 + VAT

Industry Development Sponsors are rewarded 
with the following:

One full year of sponsorship

Being signficantly identified at every ASAP event 
throughout the membership year, both via verbal 
recognition and via a display banner.

Identified as industry development sponsors in each 
newsletter issued by ASAP.

Included in the Industry Development web banner that 
features at the foot of each ASAP team members‘ email 
signature 

Included in the Industry Development web banner that 
features on the ASAP News Hub. 

Being able to identify your company as an “Industry 
Developer”

Provided with an Industry Development Sponsor logo for 
use on your company media, website or printed
collateral.

Inclusion on the ASAP Industry Development Sponsors 
webpage on the ASAP website with an active hyperlink 
to your company website or specific url.

Acknowledgement in the scheme via a press release at 
it’s commencement each year.

This sponsorship opportunity is open to ASAP Members & 
Industry aligned Business Partners only.



Jason Delany
Group Sales &
Marketing Director
Staycity Aparthotels

“As an active member of the Association of 
Serviced Apartments (ASAP) for a number of 
years now and having seen the tremendous 
work they have done in bringing both 
recognition and validation to our sector, 
Staycity Aparthotels were delighted to 
further support ASAP by becoming an 
association Industry Development Sponsor.

It’s been very beneficial to have such a key 
body representing the views and needs of 
both ourselves and our fellow members as 
well as being able to actively participate in 
all the wide ranging initiatives ASAP offer in 
order to help bring further awareness and 
recognition to our industry. One of these key 
initiatives has been the establishment of the 
Quality Assessment Programme in order to 
introduce an industry standard of quality 
assessment across the board which we feel 
is absolutely vital to our sector.

I would have absolutely no hesitation in 
recommending ASAP to potential new 
members as their valuable ongoing efforts 
will only further echo our message into the 
mainstream and continue to help enhance 
the Staycity Aparthotels brand.”

David Smith,
Director 
City Apartments
Limited

“We support the Association through the 
Industry Development sponsorship 
programme because we believe that our 
industry needs a dedicated, strong, 
not-for-profit organisation to represent all 
the independent players within our sector 
and co-ordinate the combined force of the 
serviced apartment industry to enable it to 
flourish amidst all the challenges from other 
sectors, legislation and government.

In such a dynamic and young industry this 
requires a proactive approach which cannot 
be afforded simply by membership fees.”

“We have sponsored ASAP for the last two 
years, above our membership fees, in order 
to assist the ASAP Team in continuing the 
great work that they have been doing on 
behalf of the sector.

As Steering Committee members, we are 
well aware that the team is committed to 
delivering the best value and service to their 
members and this, like any "business", needs 
funding to enable growth, increased 
delivery and greater security.

ASAP has many "customers" and ambitious 
plans to help them - our bit is to help where 
we can. The more we help the greater the 
return benefit in terms of lobbying, 
networking, ideas, engagement and the 
general push we all have to place Serviced 
Apartments into the heart of Hospitality.”

Stephen Hanton
CEO Commercial
SACO The Serviced 
Apartments Company
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Stuart Winstone
Commercial Director
SilverDoor & Citybase
Apartments

“As the dedicated serviced apartment 
association, the ASAP has an integral role to 
play in the continued development of the 
sector, and that’s why we’re proud to 
support them as an Industry Development 
Sponsor. We believe that our serviced 
apartment sector is unique. To get to where 
we are today, it’s taken the collaboration of 
thousands of people, from companies and 
entities spread across all corners of the 
world.

The ASAP plays a central part in getting 
people to work together, sharing ideas and 
best practise, in order to enhance the 
reputation of our sector and the service 
provided to the guests who stay in serviced 
apartments around the globe.

Independently we have a voice, but 
collectively we get heard. The ASAP has 
much greater clout with us all behind it 
and, as we face an increasingly unstable 
economic and political landscape, this is 
more important than ever.

The serviced apartment sector is now 
receiving the recognition it deserves within 
the wider hospitality community and this 
wouldn’t have been possible without the 
tireless work of The ASAP, its members, 
supporters and sponsors.”
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BUSINESS
PARTNERSHIPS



Business Partnerships Opportunities

Naturally, we cannot achieve our
objectives without the support of our 
business partners who, along with our 
members, share our passion for the 
serviced apartment industry and can also 
see the tremendous opportunity this 
sectors offers.

Our business partners are a key part of 
our success and in addition they provide 
an extremely valuable service to ASAP 
members through discounts, advice and 
interesting and alternative solutions to 
help them and their businesses. 

Being a partner provides an unparalleled 
level of exposure to organisations within 
the sector and given our not for profit 
status, businesses supporting the
association can be sure that their
investment is furthering the industry and 
ultimately benefitting the user as a 
whole.

£1,500 + VAT 

The Business Partnership Package includes:

Be provided with current member listings

Have a profile of your company on the ASAP website 
including logo and company information. This listing 
includes a whole page dedicated to your business and 
services and can include a brochure or video embedded 
into your page.

Introductory listing on our members only area on the 
ASAP website as soon as partnership has been confirmed 
by ASAP.  

Opportunity to book to send direct mailings to the ASAP 
database via a dynamic pricing structure. Business 
Partners can benefit from discounted rates.
Refer to page 11.

Inclusion in the Business Partner Directory for a presence 
on the ASAP Business Partner page and in its PDF format 
which will be issued to all current members and brand 
new members as part of their welcome pack. 

Discounted rates for exhibition stands at the ASAP 
Annual Convention with priority booking. 

Additional booking opportunities to attend ASAP 
networking and industry related events with the 
opportunity to network with serviced apartment 
professionals. 

Opportunities for further advertising and promotion 
within the ASAP Members area on the website, ASAP 
Jobs board and any opportunities that may become 
available - open to partner companies only.

Access to the full range of ASAP sponsorship packages

Opportunity to participate in the Industry Development 
Sponsorship scheme which is only offered to ASAP 
Members and Business Partners.



11

Business Partner Dynamic Mailing Opportunities

We are pleased to be able to offer the opportunity to ASAP Business Partners and members to send direct 
mailings / e-shots direct to ASAP contacts.  There is an opportunity to book from one individual mailing or a 
number of mailing slots to carry out a full mailing campaign.  Book to send to coincide with the launch of a new 
product or service or reach a target audience around the time of key industry and ASAP events. 

The dynamic pricing opportunities which offers discounted rates for ASAP Business Partners and members is 
detailed below.

MONTH WEEK 1 WEEK 2 WEEK 3 WEEK 4 WEEK 5

March 2017 £500 £500 £500 £500

April £500 £500 £500 £500

May £500 £500 £500 £500

£500

June £500 £500 £500 £500

July £350 £350 £350 £350

£350

August £350 £350 £350 £350

September £500 £500 £500 £500

October £500 £500 £500 £500

£500

November £750 £750 £1000 £1000

December £1000 £500 £500 £350

January 2018 £500 £500 £500 £750

£750

February £750 £1000 £1000 £750

March £500 £500 £500 £500

April £500 £500 £500 £500

May £500 £500 £500 £500

£500

June £500 £500 £500 £500

July £350 £350 £350 £350

£350

August £350 £350 £350 £350

September £500 £500 £500 £500

October £500 £500 £500 £500

£500

November £750 £750 £1000 £1000

December £1000 £500 £500 £350

* Prices plus VAT
* Discounted rates detailed are available to ASAP Business Partners & Members only
* Mailings subject to availability.  Content subject to ASAP approval.



ASAP NETWORKING
EVENT OPPORTUNITIES
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Our members have identified that
networking is one of the key benefits of 
ASAP membership and 2016 saw ASAP 
launch an extended regional networking 
initiative as well as offering an event for 
every 6-8 weeks (sometimes more 
frequent).  The networking events are in 
addition to discussion workshops, webinars 
and other events.

Includes:

Networking exclusive - London £4,000 + VAT

Networking basic – London  £500 + VAT

Network exclusive – Regional £1,000 + VAT

Network basic – Regional £150 + VAT

Networking Basic Sponsorship

If an event does not have an exclusive 
sponsor it will be opened up to basic 
sponsorship whereby more than one
company can sponsor the networking 
event. This basic sponsorship is for one 
networking event during the ASAP 
membership year.

Includes: 

Promotion through press release published via ASAP Hub

Attendance at the event with the display of company pop 
ups/banners – one company representative can attend FOC

Provision of the delegate attendee list prior to the event

Identified as event sponsor through event promotion via ASAP 
Hub, newsletters and social media and on the event page 
listing on the ASAP website

Networking Exclusive Sponsorship

Exclusive sponsorship of one networking 
event during the ASAP membership year.

Promotion through press release published via the ASAP Hub

Attendance at the event with the display of company pop 
ups/banners – max 2 company representatives can attend the 
event FOC.

A chance to address the attendees for max 5 mins to promote 
the sponsors product 

Provision of the delegate attendee list prior to the event 

Identified as exclusive sponsor through event promotion via 
ASAP Hub, newsletters and social media and on the event 
page listing on the ASAP website

Includes: 

Networking Event Attendance: Selected networking events will be open to ASAP 
Business Partners to book to attend.  Partners will 
be advised of opportunities and the cost involved 
on a per event basis.



ASAP SERVICED APARTMENT
INDUSTRY AWARDS PROGRAMME
SPONSORSHIP OPPORTUNITIES
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The ASAP Serviced Apartment Industry Awards are the first and only dedicated awards created for and by the 
international serviced apartment, aparthotel, extended stay and short-term rental industry.  The awards have 
become synonymous with recognising excellence, innovation and best practice in the sector. Promotion of the 
awards programme will begin in March each year with it being opened to entries from May 1st. 

It concludes at the prestigious ASAP Gala Dinner which is held alongside the ASAP Convention - the flagship 
event for the serviced apartment sector in early December.   Promotion of the event continues from its launch to 
its conclusion so there are excellent extended promotional opportunities of your brand to the serviced apartment 
sector and beyond.

Benefits of sponsoring the Serviced Apartment Industry Awards Programme:

In addition to the benefits of sponsorship as detailed on page 5, sponsoring the Serviced Apartment Industry
Awards programme can offer the following additional benefits:

Receive extensive coverage from initial press launch (March) through to the programme conclusion at early December.
Will include press coverage on the ASAP News Hub and on any press releases issued by the Association throughout the 
programme.  Key releases are made at time of opening for entries, announcement of judges, shortlisting, announcement of the 
winners and post event promotion.  As a sponsor you will be detailed in all media announcements

Additional recognition through media channels

Online web presence on the ASAP Awards dedicated website.

Printed collateral of banners and inclusion in the Awards printed programme provided to each attendee

Web banner presence on all relating ASAP Websites.

SERVICED APARTMENT
INDUSTRY AWARDS

Awards



ASAP Platinum Industry Award 
Sponsor – Exclusive Sponsorship 
Option

The Platinum Sponsorship package 
offers exclusive sponsorship of the 
entire awards programme from its 
launch in early spring through to the 
Awards presentation evening (a 
minimum of 8 months of
promotion).

£12,000 + VAT

Platinum Exclusive Sponsorship includes the following:

Primary branding during the complete awards programme to 
identify the Awards are “Exclusively Sponsored by . . .” to include the 
specifically designed logos and web banners

The Industry Breakthrough awards will be named after the sponsors 
company.

Company logo will be engraved on the Awards presented to the 
winners

Ongoing press coverage and announcements via the ASAP News 
Hub promoting the sponsorship and involvement in the awards 
programme.

Inclusion in all press releases during the awards process from its 
launch through to its conclusion

Primary branding during the awards ceremony to identify the 
Awards are “Sponsored by . . .”

Included in all promotions of the Awards via newsletters, website and 
social media

Promotion through various ASAP Media channels and websites

Primary digital branding during the awards presentation

One page advert in the printed awards programme distributed to 
each attendee at the night of the gala dinner

One table for 12 persons at the ASAP Gala Awards Dinner

Opportunity to give a maximum 5 minute welcome address at the 
commencement of the awards presentation

A guest list of attendees for the Gala Dinner incorporating the awards 
1 week prior to the event
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The Gold Tier sponsorship is
only available to a maximum of 2 
companies. 

Being the Gold Tier Sponsor of the 
prestigious ASAP Serviced Apartment 
Industry Awards programme provides 
you with a unique and extended 
opportunity to raise your brand 
awareness.

Gold Sponsor    £6,000 + VAT

The Silver Tier sponsorship is
available to a maximum of 4
companies

Being the Silver Tier Sponsor of the 
prestigious ASAP Serviced Apartment 
Industry Awards programme provides 
you with a unique and extended 
opportunity to raise your brand 
awareness.

Silver Sponsor  £4,000 + VAT

The Bronze Tier sponsorship is 
available to a maximum of 6
companies

Being the Bronze Tier Sponsor of the 
prestigious ASAP Serviced Apartment 
Industry Awards programme provides 
you with a unique and extended 
opportunity to raise your brand 
awareness.

Bronze Sponsor  £2,000 + VAT

2 minute speaking opportunity during 
the Gala Dinner

Primary branding during the complete 
awards programme to identify the 
Awards are “Sponsored by . . .” to include 
the specifically designed logos and web 
banners

Ongoing press coverage and
announcements via the ASAP News Hub 
promoting the sponsorship and
involvement in the awards programme.

Inclusion in all press releases during the 
awards process from its launch through 
to its conclusion

Primary branding during the awards 
ceremony to identify the Awards are 
“Sponsored by . . .”

Included in all promotions of the Awards 
via newsletters, website and social media

Promotion through various ASAP Media 
channels and websites

One half page advert in the Printed 
awards programme distributed to each 
attendee at the night of the gala dinner

6 tickets to the ASAP Gala Dinner

A guest list of attendees for the Gala 
Dinner incorporating the awards 1 week 
prior to the event

50% discount on inside half/full page 
event programme advert

Secondary branding during the complete 
awards programme to identify the 
Awards are “Sponsored by . . .” to include 
the specifically designed logos and web 
banners

Ongoing press coverage and
announcements via the ASAP News Hub 
promoting the sponsorship and
involvement in the awards programme.

Inclusion in all press releases during the 
awards process from its launch through 
to its conclusion

Secondary branding during the awards 
ceremony to identify the Awards are 
“Sponsored by . . .”

Included in all promotions of the Awards 
via newsletters, website and social media

Promotion through various ASAP Media 
channels and websites

Acknowledgement in Printed awards 
programme distributed to each attendee

4 tickets to the Gala Dinner

A guest list of attendees for the Gala 
Dinner incorporating the awards 1 week 
prior to the event

25% discount on an inside half/full page 
event programme advert

Secondary branding during the complete 
awards programme to identify the 
Awards are “Sponsored by . . .” to include 
the specifically designed logos and web 
banners

Ongoing press coverage and
announcements via the ASAP News Hub 
promoting the sponsorship and
involvement in the awards programme.

Inclusion in all press releases during the 
awards process from its launch through 
to its conclusion

Secondary branding during the awards 
ceremony to identify the Awards are 
“Sponsored by . . .”

Included in all promotions of the Awards 
via newsletters, website and social media

Promotion through various ASAP Media 
channels and websites

Acknowledgement in Printed awards 
programme distributed to each attendee

2 tickets to the ASAP Gala Dinner

A guest list of attendees for the Gala 
Dinner incorporating the awards 1 week 
prior to the event

10% discount on an inside half/full page 
event programme advert

Includes: Includes: Includes: 

*Gold, Silver and Bronze sponsorship opportunities are only available in the absence of a platinum exclusive sponsor.



GALA DINNER & AWARDS
CEREMONY SPONSORSHIP
OPPORTUNITIES
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The Gold Tier sponsorship is
only available to a maximum of 2 
companies. 

Being the Gold Tier Sponsor of the 
ASAP Gala Dinner incorporating the 
ASAP Serviced Apartment Industry 
awards provides you with a unique 
and extended opportunity to raise 
your brand awareness.

Gold Sponsor    £5,000 + VAT

The Silver Tier sponsorship is
available to a maximum of 4
companies

Being the Silver Tier Sponsor of the 
ASAP Gala Dinner incorporating the 
ASAP Serviced Apartment Industry 
awards provides you with a unique 
and extended opportunity to raise 
your brand awareness.

Silver Sponsor  £3,000 + VAT

The Bronze Tier sponsorship is 
available to a maximum of 6
companies

Being the Bronze Tier Sponsor of the 
ASAP Gala Dinner incorporating the 
ASAP Serviced Apartment Industry 
awards provides you with a unique 
and extended opportunity to raise 
your brand awareness.

Bronze Sponsor  £1,500 + VAT

5 tickets to the ASAP Gala Dinner

Recognition as ASAP Gala Dinner Gold 
Sponsor in all marketing materials

Logo placed on ASAP website page 
promoting the ASAP Gala Dinner and on 
all promotional communications (pre 
and post event)

Company name listed on all event press 
releases

Primary branding in the main dining
area throughout the Gala Dinner

Logo displayed on Gala Dinner menu 
which will be placed at each table 
setting

Full page advert within the printed ASAP 
Convention programme

Welcome speech: 3 minute welcome 
note to address all attendees

A guest list of attendees 1 week prior to 
the event

3 tickets to the ASAP Gala Dinner

Recognition as ASAP Gala Dinner Silver 
Sponsor in all marketing materials

Logo placed on ASAP website page 
promoting the ASAP Gala Dinner and on 
all promotional communications (pre 
and post event)

Company name listed on all event press 
releases

Secondary branding in the main dining 
area throughout the Gala Dinner

Logo displayed on Gala Dinner menu 
which will be placed at each table 
setting

25% discount on an inside half/full page 
event programme advert

A guest list of attendees 1 week prior to 
the event

2 tickets to the ASAP Gala Dinner

Recognition as ASAP Gala Dinner Bronze 
Sponsor in all marketing materials

Logo placed on ASAP website page 
promoting the ASAP Gala Dinner and on 
all promotional communications (pre 
and post event)

Company name listed on all event press 
releases

Secondary branding in the main dining 
area throughout the Gala Dinner

Logo displayed on Gala Dinner menu 
which will be placed at each table 
setting

10% discount on an inside half/full page 
event programme advert

A guest list of attendees 1 week prior to 
the event

Includes: Includes: Includes: 



2 minute speaking opportunity at the beginning of the drinks reception to welcome everyone

Room branding for the drinks reception area 

Listing on ASAP Gala Dinner and Industry Awards event website as Drinks Reception Sponsor

A guest list of attendees 1 week prior to the event

10% discount on an inside full/half page event programme advert

Sponsoring the drinks reception prior to 
the ASAP Gala Dinner and Awards 
provides your company with a unique 
opportunity to create brand impact 
prior to the exclusive evening.

*This sponsorship also includes the cost 
of drinks

£3,000 + VAT*

Gala Dinner Drinks Reception
Sponsor

Includes:

Table Centrepiece Sponsors
available to a maximum
of 1 Company

The table centrepiece sponsor packages
gives you the chance to brand the table
centrepieces on each of the tables at
the Gala Dinner.

£1,000 + VAT

Entertainment Sponsor
available to a maximum
of 2 Companies

Sponsoring the music entertainment
at the ASAP Gala Dinner gives you the
chance to create brand impact
throughout the evening.

£1,000 + VAT

Branded Table Plan Sponsors
available to a maximum
of 1 Company

Branding the Gala Dinner table plans
gives you the opportunity to create
brand impact on the table plan which
will be displayed during the drinks
reception and for the Gala Dinner.

£500 + VAT

Sponsorship of the table centre pieces which will feature on each table within the Gala 
Dinner

Logo placed on ASAP website page promoting the ASAP Gala Dinner and on all promotional 
communications (pre and post event)

Recognition as Gala Dinner Table centrepiece sponsors on the Gala Dinner website

A guest list of attendees 1 week prior to the event

10% discount on an inside full/half page event programme advert

Includes:

Sponsorship of the entertainment/ live music during the drinks reception and awards 
presentation

Secondary branding in the Gala Dinner venue

Listing on ASAP Convention website as entertainment sponsor for the Gala Dinner

A guest list of attendees 1 week prior to the event

10% discount on an inside full/half page event programme advert

Includes:

Sponsorship of the table plan which will be located at the entrance to the ASAP Gala Dinner 
and will be on display throughout the drinks reception

Logo placed on ASAP website page promoting the ASAP Gala Dinner and on all promotional 
communications (pre and post event)

Recognition as Table Plan Sponsor on the Gala Dinner website

A guest list of attendees 1 week prior to the event

10% discount on an inside full/half page event programme advert

Includes:
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Napkin sponsor
available to one company

The napkin sponsor package offers the
opportunity to create brand impact on
either paper or cotton napkins which
will be placed at each place setting
during the Gala Dinner.

£1,250 + VAT

Includes:

Napkins will be branded with your company logo

Napkins will be used at each place setting for the Gala dinner

Listing on the ASAP Gala Dinner webpages as Napkin sponsor

A guest list of attendees 1 week prior to the event

10% discount on an inside full/half page event programme advert

Awards Programme Advertising
Raise your company profile with event 
attendees at the ASAP Gala Dinner & 
Industry Awards evening by advertising 
in the A5 professionally printed Awards 
Evening programme.  One copy will be 
provided to each person attending the 
awards gala dinner (approximately 300 
people) 

Inside front cover £350 + VAT

Inside back cover £250 + VAT

Inside full page £250 + VAT

Inside half-page £150 + VAT

*Note: Company has a choice of selecting a paper or cotton napkin - the cost of production of
the napkin is not included within the sponsorship fee. Design to be pre-approved by
ASAP Events team.

After Dinner Chocolate sponsor
available to one company

The after dinner chocolate package gives
you the chance to brand after dinner
chocolates which will be placed on
each table at the gala dinner for
each attendee.

£750 + VAT

Includes:

Chocolates will be branded with your company logo

Chocolates will be used at each place setting /attendee for the Gala dinner

Listing on the ASAP Gala Dinner webpages as After Dinner Chocolate sponsor

A guest list of attendees 1 week prior to the event

10% discount on an inside full/half page event programme advert

*Note: The cost of production and provision of the after dinner chocolates is not included in the
sponsorship fee.  Design to be pre-approved by ASAP Events team.

Napkin Ring Sponsor
available to one company

The napkin ring sponsor gives you the
chance to brand napkin rings which
will be placed at each place setting
at the gala dinner. 

£1,000 + VAT

Includes:

Napkin ring will be branded with your company logo

Napkin ring will be used at each place setting /attendee for the Gala dinner

Listing on the ASAP Gala Dinner webpages as After Dinner Chocolate sponsor

A guest list of attendees 1 week prior to the event

10% discount on an inside full/half page event programme advert

*Note: The cost of production and provision of the napkin ring is not included in the sponsorship
fee.  Only available in the absence of a napkin sponsor. Design to be pre-approved by
ASAP Events team.



CONVENTION
OPPORTUNITIES

CONVENTION
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Pre-Convention Networking Evening The pre-convention networking evening is going to be held in a prestigious 
venue to offer further opportunities for convention delegates to network 
and to form the perfect prelude to the ASAP Annual Convention which will 
take place the following day.

The evening will offer the chance to meet new ASAP members and to build 
new and existing business relationships in a relaxed environment over 
drinks and canapes.

ASAP are pleased to offer various sponsorship opportunities for the 
networking evening which will grant the opportunity to create brand 
impact with a target audience of serviced apartment operators and agents 
prior to the flagship event of the ASAP convention the following day.
The evening will be open to all convention delegates
(approximately 400 people)

Pre-Convention Networking Evening 
Platinum Sponsor – exclusive sponsorship

Being the exclusive sponsor of the 
pre-convention networking evening will 
offer the opportunity to create exclusive 
brand impact prior to the ASAP
Convention being held the following day. 

£10,000 + VAT

5 minute speaking opportunity at the beginning of the main networking drinks 
reception to welcome everyone

Room branding in the networking venue 

Listing on ASAP Convention website as platinum pre-convention networking sponsor

A guest list of attendees 1 week prior to the event

The opportunity for 6 company attendees to attend the evening

The platinum sponsorship offers exclusive sponsorship of the event and it will be 
promoted as “sponsored by……”

Company logo included in all pre-event promotion, press releases and announcements 
via the ASAP News Hub

Opportunity to have an exhibitor stand and pop up display banner in a primary 
location in the networking area

50% discount on inside full/half page event programme advert

Press release via ASAP News Hub promoting your company as exclusive sponsor of the 
pre-convention networking event

Includes:



The Gold Tier sponsorship is
only available to a maximum of 2 
companies. 

Being the Gold Tier Sponsor of the 
ASAP Pre-Convention Networking 
Evening provides you with a unique 
and extended opportunity to raise 
your brand awareness.

Gold Sponsor    £6,000 + VAT

The Silver Tier sponsorship is
available to a maximum of 4
companies

Being the Silver Tier Sponsor of the 
ASAP Pre-Convention Networking 
Evening provides you with a unique 
and extended opportunity to raise 
your brand awareness.

Silver Sponsor  £3,500 + VAT

The Bronze Tier sponsorship is 
available to a maximum of 6
companies

Being the Bronze Tier Sponsor of the 
ASAP Pre-Convention Networking 
Evening provides you with a unique 
and extended opportunity to raise 
your brand awareness.

Bronze Sponsor  £1,500 + VAT

2 minute speaking opportunity at the 
beginning of the drinks reception to 
welcome everyone

Room branding in the networking venue 

Sponsorship will be identified as ASAP 
Pre-Convention Networking event “in 
association with . . . .”

Listing on ASAP Convention website as 
gold pre-convention networking sponsor  

A guest list of attendees 1 week prior to 
the event

The opportunity for 6 company attendees 
to attend the evening

Company logo included in all pre-event 
promotion, press releases and
announcements via the ASAP News Hub

Opportunity to have an exhibition stand 
and pop up display banner in a primary 
location in the networking area

50% discount on an inside full/half page 
event programme advert

Room branding in the networking venue 

Listing on ASAP Convention website as 
silver pre-convention networking sponsor

Sponsorship will be identified as ASAP 
Pre-Convention Networking event “in 
association with . . . .”

A guest list of attendees 1 week prior to 
the event

The opportunity for 3 company attendees 
to attend the evening

Company logo included in all pre-event 
promotion, press releases and
announcements via the ASAP News Hub

Opportunity to display company pop up 
banner in addition to the room branding 
in a secondary location. 

25% discount on an inside half/full page 
event programme advert

Room branding in the networking venue 

Listing on ASAP Convention website as 
bronze sponsor

Sponsorship will be identified as ASAP 
Pre-Convention Networking event “in 
association with . . . .”

A guest list of attendees 1 week prior to 
the event

The opportunity for 1 company attendee 
to attend the evening

Company logo included in all pre-event 
promotion, press releases and announce-
ments via the ASAP News Hub

10% discount on an inside half/full page 
event programme advert

Includes: Includes: Includes: 

*Gold, Silver and Bronze sponsorship opportunities are only available in the absence of a platinum exclusive sponsor.
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“Sky has partnered with the ASAP for the past 3 
years and we are pleased to work alongside a 
trade body that has plans to grow, support and 
develop the professionalism and credibility of 
the industry as it matures.”

Louisa Dabbs
National Account Manager,
Sky Business

“Being an event sponsor for ASAP provides us 
with an opportunity to increase our brand 
awareness and promote our services directly to 
ASAP members.

Membership of the association is rapidly  
increasing and being a sponsor gives us access to 
new members all the time; in some cases these 
new members approach us directly as a result of 
our sponsorship. Having direct contact with 
members at ASAP events helps strengthen 
existing relationships and presents opportunities 
for building new ones.

There is also the prospect of meeting other 
sponsors (outside of the serviced apartment 
industry) at these events opening up new 
avenues for business. The ASAP work closely with 
us to produce content for the sponsor partner 
newsletters (produced on a quarterly basis). 
Being a sponsor also includes subscription to 
member newsletters, keeping us up to date with 
the serviced apartment sector. This knowledge is 
invaluable when approaching new members. We 
can also hear the concerns and issues of 
members first hand, allowing us to respond.”

Ken Warner
Managing Director
Energy Renewals Ltd



ASAP CONVENTION
SPONSORSHIP
OPPORTUNITIES



The ASAP convention has been taking place since 2009 and is a high-quality, one-stop-shop opportunity for individuals 
to meet face-to-face with key operators, suppliers, agents and decision makers.  It continues to be the largest gathering 
of serviced apartment professionals in the UK.

With over 400 people attending, the convention offers the opportunity for you to raise your profile and showcase your 
products or services to a target audience of serviced apartment operators, agents and key decision makers.  With 
planned extended opportunities for networking this will enable all exhibitors increased opportunities to engage with all 
of the delegates. 

The convention continues to be the headline event for the serviced apartment sector, enabling you to develop, build 
and maintain business relationships, meet potential suppliers and network with industry peers.

Gold sponsorship is available to a 
maximum of 2 companies

Being the Gold Tier Sponsor of our 
event provides you with a unique 
opportunity to raise your brand 
awareness at our ASAP Annual 
Convention.

Gold Sponsor    £10,000 + VAT

Silver sponsorship is available to a 
maximum of 4 companies

Being the Silver Tier Sponsor of our 
event provides you with a unique 
opportunity to raise your brand 
awareness at our ASAP Annual 
Convention.

Silver Sponsor  £5,500 + VAT

Bronze sponsorship is available to a 
maximum of 10 companies

Being the Bronze Tier Sponsor of our 
event provides you with a unique 
opportunity to raise your brand 
awareness at our ASAP Annual 
Convention.

Bronze Sponsor  £2,250 + VAT

Opening Plenary: 3-minute presentation 
opportunity to address all delegates
(attendance of 400 expected)

Four day delegate tickets

Recognition as Gold Sponsor in all 
marketing materials

Logo placed on ASAP Convention 
website page and all ASAP Convention
promotional communications (pre and 
post event)

Company name listed on all event press 
releases

Gold Sponsor signage in main exhibitor 
area, main hall and all seminar rooms

A 2m x 1m stand in our Exhibitor Hall in 
an area of maximum exposure

Full page advert within printed ASAP 
Convention programme

A delegate list of attendees sent to you 
during the week prior to the event

Three day delegate tickets

Recognition as Silver Sponsor in all 
marketing materials

Logo placed on ASAP Convention 
website page and all ASAP Convention
promotional communications (pre and 
post event)

Company name listed on all event press 
releases

Silver Sponsor signage in the main hall

A 2m x 1m stand in our Exhibitor Hall in 
an area of maximum exposure

Half page advert within printed ASAP 
Convention programme

A delegate list of attendees sent to you 
during the week prior to the event

Two day delegate tickets

Recognition as Bronze Sponsor in all 
marketing materials

Logo placed on ASAP Convention 
website page and all ASAP Convention
promotional communications (pre and 
post event)

Company name listed on all event press 
releases

Bronze Sponsor signage in the main hall

A 2m x 1m stand in our Exhibitor Hall in 
an area of maximum exposure

25% discount on an inside full/half page 
event programme advert

A delegate list of attendees sent to you 
during the week prior to the event

Includes: Includes: Includes: 
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CONVENTION
EXHIBITOR
OPPORTUNITIES



£225 + VAT n/aNON ASAP Business Partner / Member Additional Attendee

Some images of the 2016 ASAP Convention exhibitors

The exhibition is an integral part of the event and gives us the opportunity to showcase 30 - 40 key carefully selected 
suppliers for our sector.  Exhibitors at our 2016 Convention included: Sky Business, JLL, Mitre Linen, Maxxton Group, 
Mattison Contract Beds, Change the Picture and Walter Geering.

Following delegate feedback, we are going to hold a pre-convention networking evening which will be held in a 
prestigious venue to offer further opportunities for convention delegates to network and to form a the perfect prelude 
to the ASAP Annual Convention which will take place the following day.  It is therefore possible to buy a basic exhibitor 
package or to select an enhanced exhibitor and networking package which will enable you to have a presence at both 
events.

Convention Exhibitor package

Two day delegate tickets for the convention day (including breakfast, lunch and refreshments)

Individual exhibition space of 2m x 1m display table (4 ft. x 2.5 ft.), 2 chairs, power & Wi-Fi. 

Pop-up exhibition stand can be displayed behind the table. *If more space is required then 
double stands can be booked

Company logo and 50-word profile in the ASAP Convention programme

25% discount on exhibitor stands is available for ASAP Business Partners

Inclusion on the exhibitor listing on the ASAP website

A delegate list of attendees sent to you during the week prior to the event

Includes: 

Please note:

• Stands are allocated on a first come first 
served basis and according to product or 
service offering. 

• The events team retains the right to 
create a waiting list for stands to 
maintain a balance of suppliers. 

• Should you with to guarantee priority 
stand space please refer to Gold/
Silver/Bronze packages.

Convention Exhibitor &
Networking Event package

In addition to the Convention Exhibitor package also includes

Two attendees can attend the evening networking event with the option to display a single
800mm wide pop up banner

The opportunity to purchase additional attendee tickets for the networking evening
(only available to exhibitor companies who have selected the combined package)

Networking &
Convention

Convention
only

ASAP Business Partner / Member   One 2m x 1m Stand £1,500 + VAT £1,125 + VAT

£3,000 + VAT £2,250 + VAT

£1,900 + VAT £1,500 + VAT

£3,800 + VAT £3,000 + VAT

£200 + VAT n/a

ASAP Business Partner / Member  Double stand 

NON ASAP Business Partner / Member One 2m x 1 m stand

NON ASAP Business Partner / Member Double stand

ASAP Business Partner / Member    Additional Attendee
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Breakfast Sponsor

The breakfast package gives you the 
chance to brand the breakfast area 
with your company branding.

£1,500 + VAT

Breakfast area branding

Branded meal menus at food bars

Listing on ASAP Annual Convention website page as breakfast sponsor

A delegate list of attendees sent to you during the week prior to the event

10% discount on advertising opportunities in the ASAP Convention programme

Includes: 

Lunch Sponsor

The lunch package gives you the 
chance to brand the lunch area with 
your company branding.

£2,000 + VAT

Lunch area branding

Branded meal menus at food bars

Listing on ASAP Annual Convention website page as lunch sponsor

A delegate list of attendees sent to you during the week prior to the event

10% discount on advertising opportunities in the ASAP Convention programme

Includes: 

Badge Sponsor 

Place your company logo (full colour) 
on every delegate badge at the ASAP 
Annual Convention.

£2,000 + VAT

Your brand on every badge at the ASAP Annual Convention

Listing on ASAP Annual Convention website page as badge sponsor

A delegate list of attendees sent to you during the week prior to the event

10% discount on advertising opportunities in the ASAP Convention programme

Includes: 

Other convention sponsorship packages

Lanyard Sponsor

Attach your brand to every delegate 
at the ASAP Annual Convention by 
sponsoring the lanyards for the 
badges.

£2,000 + VAT

Full colour branding of lanyards

Listing on ASAP Annual Convention website page as lanyard sponsor

A delegate list of attendees sent to you during the week prior to the event

10% discount on advertising opportunities in the ASAP Convention programme

*Note: Cost reduces by £500 if you provide lanyards yourself. Lanyards 
must be pre-approved by the ASAP Events team. 

Includes: 



Delegate List Sponsor

Ensure every delegate sees your logo 
throughout the ASAP Annual
Convention by sponsoring the
Delegate List provided to all sponsors 
a week before the event and also all 
delegates at the beginning of the 
convention.

£1,000 + VAT

Full colour branding of delegate list which is printed

Listing on ASAP Annual Convention website page as delegate list sponsor

A delegate list of attendees sent to you during the week prior to the event

10% discount on advertising opportunities in the ASAP Convention programme

Includes: 

Event Document Holder Sponsor

Ensure every delegate sees your logo 
throughout the ASAP Annual
Convention by sponsoring the event 
document holder provided to all 
delegates at the beginning of the 
convention.

£1,500 + VAT*

Placement of logo on all delegate document holders given to delegates at the  
beginning of the event

Listing on ASAP Annual Convention website page as event document holder
sponsor

A delegate list of attendees sent to you during the week prior to the event

10% discount on advertising opportunities in the ASAP Convention programme

Only available if the event conference bag sponsorship package has not been taken up.

*Note: Cost reduces by £500 if you provide branded event document holders 
yourself.  All materials must be pre-approved by the ASAP Events team.

Includes: 

Event Conference Bag Sponsor

If you’d prefer higher visibility a 
convention bag as an alternative to a 
document wallet can offer an
excellent opportunity to ensure every 
delegate sees your logo throughout 
the ASAP Annual Convention and 
beyond by sponsoring the Conference 
bags provided to all delegates.

£2,500 + VAT*

Company logo printed onto the event conference bags which will be given to delegates 
at the beginning of the event

Listing on ASAP Annual Convention website page as  conference bag sponsor

A delegate list of attendees sent to you during the week prior to the event

10% discount on advertising opportunities in the ASAP Convention programme

*Note: Cost reduces by £500 if you provide branded conference bags 
yourself. All materials must be pre-approved by the ASAP Events team. 

Includes: 
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Pen and Paper Sponsor

Ensure every delegate sees your logo 
throughout the ASAP Annual
Convention by sponsoring the pens 
and paper used by all delegates.

£1,500 + VAT*

Placement of branded pens and paper on all delegate chairs at beginning of event

Listing on ASAP Annual Convention website page as pen and paper sponsor

A delegate list of attendees sent to you during the week prior to the event

10% discount on an inside half/full page event programme advert

*Note: Cost reduces by £500 if you provide branded pens and paper yourself.
All materials must be pre-approved by the ASAP Events team.

Includes: 

Staff Uniform Sponsor

The ASAP Annual Convention will 
have at least 4 operational staff 
working throughout the event. They 
will be wearing brightly coloured, 
highly visible uniforms. Have your 
brand presented to all delegates by 
sponsoring the staff uniforms and 
have your logo included on the shirts.

£2,500 + VAT* 

Full colour logo on the right sleeve and back of all ASAP Annual Convention
Operational staff polo shirts (full colour depends on the agreed colour of polo shirt)

Listing on ASAP Annual Convention website page as staff uniform sponsor

A delegate list of attendees sent to you during the week prior to the event

10% discount on an inside half/full page event programme advert

*The cost of the uniforms is included within the sponsorship fee. 

Includes:

Cloakroom Sponsor

The cloakroom sponsorship is only 
available to one company.

The cloakroom sponsor package gives 
you the chance to brand the event 
cloakroom area with your company 
branding.

£575 + VAT*

Cloakroom Area will be branded with your company logo

Cloakroom will be in use throughout the ASAP Convention and Gala Dinner evening

Listing on the ASAP website as cloakroom sponsor

A guest list of attendees 1 week prior to the event

10% discount on an inside half/full page event programme advert

*Note: If company wishes to provide branded cloakroom tickets these will be used to
replace venue tickets used. Costs of production/provision to be met by the sponsoring
company in addition to the sponsor fee. All materials must be pre-approved by the
ASAP events team.

Includes:
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Coffee Station Sponsor

The cloakroom sponsorship is
available to two companies.

The coffee station sponsor package 
gives you the chance to brand one of 
the coffee stations within the
convention area. Each coffee station is 
freely used throughout the full 
convention day.

£250 + VAT* 

Coffee station area will be branded with your company logo

Coffee station area will be in use throughout the ASAP convention day

Listing on the ASAP website as coffee station sponsor

A guest list of attendees 1 week prior to the event

10% discount on an inside half/full page event programme advert

Includes:

Leaving Gift Sponsor

This is an opportunity to provide each 
delegate with a gift as they leave the 
ASAP Annual Convention. A great way 
to create brand awareness/raise the 
profile of your product range.

Your company will have the opportunity to send one member of staff to the event to hand 
your gift in a company branded bag for each of the delegates that attend the ASAP Annual 
Convention (approximately 400 delegates) 

1 x brochure/leaflet about your company can also be included

Listing on ASAP Annual Convention website page as leaving gift sponsor

A delegate list of attendees sent to you during the week prior to the event

10% discount on an inside half/full page event programme advert

*Note: Gifts must be pre-approved by the ASAP Events team.

Includes:

Event Programme Advertising 

Raise your company profile with 
event attendees at this year’s ASAP 
Convention by advertising in the 
event programme. The A5 
programme is professionally printed 
and handed to all delegates
attending the Convention. We have a 
number of advertising opportunities 
as follows:

Back cover
Inside front cover
Inside back cover
Inside full page
Inside half-page

£500
£350
£300
£250
£150

+ VAT
+ VAT
+ VAT
+ VAT
+ VAT

*Note: Final artwork for the advert is required by October 31st.



ADVERTISING
OPPORTUNITIES  



MONTH WEEK 1 WEEK 2 WEEK 3 WEEK 4 WEEK 5

March 2017 £500 £500 £500 £500

April £500 £500 £500 £500

May £500 £500 £500 £500 £500

June £500 £500 £500 £500

July £350 £350 £350 £350 £350

August £350 £350 £350 £350

September £500 £500 £500 £500

October £500 £500 £500 £500 £500

November £750 £750 £1000 £1000

December £1000 £500 £500 £350

January 2018 £500 £500 £500 £750 £750

February £750 £1000 £1000 £750

March £500 £500 £500 £500

April £500 £500 £500 £500

May £500 £500 £500 £500 £500

June £500 £500 £500 £500

July £350 £350 £350 £350 £350

August £350 £350 £350 £350

September £500 £500 £500 £500

October £500 £500 £500 £500 £500

November £750 £750 £1000 £1000

December £1000 £500 £500 £350
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Business Partner Dynamic Mailing Opportunities

We are pleased to be able to offer the opportunity to ASAP Business Partners and members to send direct 
mailings / e-shots direct to ASAP contacts.  There is an opportunity to book from one individual mailing or a 
number of mailing slots to carry out a full mailing campaign.  Book to send to coincide with the launch of a new 
product or service or reach a target audience around the time of key industry and ASAP events. 

The dynamic pricing opportunities which offers discounted rates available only to ASAP Business Partners and 
members is detailed below. Non member/partner companies should refer to the dynamic pricing structure 
should refer to page 36

* Prices plus VAT
* Discounted rates detailed are available to ASAP Business Partners & Members only
* Mailings subject to availability.  Content subject to ASAP approval.



Dynamic mailing opportunities for non member/partner companies

We are pleased to be able to offer the opportunity to companies who are not ASAP Business Partners or
members to send mailings / e-shots direct to ASAP contacts.  There is an opportunity to book from one individual 
mailing or a number of mailing slots to carry out a full mailing campaign.  Book to send to coincide with the 
launch of a new product or service or reach a target audience around the time of key industry and ASAP events.

This table below details the dynamic pricing structure to companies who are not ASAP members or Business 
Partners.

* Prices plus VAT
* Rates detailed are for companies who are not ASAP Business Partners or members. 
* Mailings subject to availability.  Content subject to ASAP approval.

MONTH WEEK 1 WEEK 2 WEEK 3 WEEK 4 WEEK 5

March 2017 £750 £750 £750 £750

April £750 £750 £750 £750

May £750 £750 £750 £750

£525

June £750 £750 £750 £750

July £525 £525 £525 £525

August £525 £525 £525 £525

September £750 £750 £750 £750

October £750 £750 £750 £750

November £1125 £1125 £1500 £1500

March

£1500 £1125 £750 £525

January 2018 £750 £750 £750 £750

May

£750 £1500 £1500 £750

December

£750 £750 £750 £750

April £750 £750 £750 £750

February

£750 £750 £750 £750

£525

June £750 £750 £750 £750

July £525 £525 £525 £525

August £525 £525 £525 £525

September £750 £750 £750 £750

October £750 £750 £750 £750

£750

£750

£750

£750

November £1125 £1125 £1500 £1500

December £1500 £1125 £750 £525

£750



Convention Programme

Raise your company profile with event attendees at the ASAP 
Convention by advertising in the event programme. The A5 
programme is professionally printed and handed to all 
delegates attending the Convention. We have a number of 
advertising opportunities as follows:

Back cover
Inside front cover
Inside back cover
Inside full page
Inside half-page

£500
£350
£250
£250
£150

+ VAT
+ VAT
+ VAT
+ VAT
+ VAT

Awards Programme

Raise your company profile with event attendees at the ASAP 
Gala Dinner & Industry Awards evening by advertising in the A5 
professionally printed Awards Evening programme.  One copy 
will be provided to each person attending the awards gala 
dinner (approximately 300 people). 

Inside front cover
Inside back cover
Inside full page
Inside half-page

£350
£250
£250
£150

+ VAT
+ VAT
+ VAT
+ VAT

Jobs Board Online Advertising opportunities

2017 saw the launch of the first global dedicated jobs board for
the serviced apartment sector.  Raise your company profile with 
advertising on the homepage of the jobs board at 
jobs.theasap.org.uk.

Prices start from as little as £100 + VAT per month

Email ktaylor@theasap.org.uk to discuss available
opportunities

ASAP Hub per entry global exposure

The ASAP News Hub is the online news and informa-
tion portal for the Serviced Apartment Industry.  This 
opportunity gives you the chance to provide an 
educational paper which will feature on the Hub 
with global exposure.

£1,000 + VAT

Promotion of 1 educational paper up to 1500 - 2000 words through 
the ASAP Hub.

Article will feature with global exposure for an unlimited period of 
time

Promotion of your logo through the article 

ASAP recognition and comment of article

Promotion of article via social media

Subject to editorial control

Includes: 

ASAP Hub per entry member exposure

The ASAP website has a dedicated members area.  
This opportunity gives you the chance to provide an 
educational paper which will feature in the ASAP 
Members area with member only exposure.

£500 + VAT

Promotion of 1 educational paper up to 1500-2000 words through 
the member zone only of the ASAP Hub

Article will feature for an unlimited period of time

Promotion of your logo through the article ASAP recognition and 
comment of article

Promotion of article via social media

Subject to editorial control

10% discount on advertising opportunities in the ASAP Convention 
programme

Includes: 
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Gemma Franco
Marketing Executive
Johnsons Stalbridge
Linen Services

Greg West
Marketing &
Partnerships
Manager
AirPortr

John Hardman,
Partner Channel
Manager
Dorma Kaba Ltd.

“Partnerships deliver success!  Working in 
association with ASAP as a business 
partner has allowed AirPortr to raise its 
brand awareness within the serviced 
apartment sector and promote our same 
day luggage delivery service directly to 
ASAP members. We are already enjoying 
huge success (and bookings) with a 
number of members who are maximising 
the benefits of bag free travel for their 
guests, while continuing to receive other 
member enquiries and introductions as a 
result of the partnership.

AirPortr is very proud to work with the 
ASAP and is looking forward to working in 
partnership with all members and 
business partners to support the growth 
of the serviced apartment sector as a 
whole.”

“We are exceptionally proud to sponsor 
the ASAP. Its dedication to nurture, grow 
and lead the way as an authority with in 
the serviced apartment sector is excep-
tional.

As a relatively new industry within UK 
hospitality market, the ASAP’s undeniable 
professionalism and vision provides 
apartment owners and suppliers with a 
robust frame work of guidelines from an 
accredited organisation. These will shape 
the future of the sector and bring us all 
working towards a shared goal of 
consistent quality across the industry.”

“We have been a sponsor partner of ASAP 
for a number of years now and find it very 
beneficial to be able to communicate our 
business to the Serviced Apartment 
industry. We especially enjoy attending 
the yearly Conference as it give us a great 
opportunity to meet new potential 
customers as well as networking with our 
existing customers.”

"As an ASAP Sponsor Partner, Kaba has 
benefitted from the opportunity to build 
valued relationships with key people 
within the association and across their 
membership. Building on our expertise in 
the hotel sector, we have gained a real
understanding of the importance of the 
guest journey, the challenges this presents 
to the operators and how we can help 
address some of these challenges through 
a collaborative working relationship. Both 
the annual conference and the quarterly 
newsletters gives Dorma Kaba and our 
room locking solutions a high degree of 
visibility which would not be possible 
without the framework offered through 
our Sponsor Partner status. The ASAP 
membership is growing significantly year 
on year and this can only be a positive 
trend for both the industry in general and 
the suppliers to this sector."

Chris Ward
Marketing Director
Hypnos Beds
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Fintan O’Toole
Director
The HR Dept

“The HR Dept has been providing tailored HR 
packages to ASAP members for over ten years.  
As Sponsors, The HR Dept offers
complementary first line advice on a range of 
HR issues with further access to a range of 
introductory offers to a number of HR support 
services from an indemnity backed Advice Line 
through to an online HR management system. 
Sponsorship has been a win win for both 
members and The HR Dept.  Members can 
quickly access informed advisers to check how 
to deal with a pressing issue and The HR Dept 
has built strong commercial relationships in 
return.  The combined purchasing power of 
ASAP and The HR Dept also means that 
members are able to take advantage of 
competitively priced solutions.”

Gareth Morris
Director
Change The Picture Ltd.

“We believe the type business which benefits 
the most from our HD360° photography and 
Google Street View virtual tours is
accommodation. People from all over the 
world can see exactly what's on offer before 
they make their decision to book - our 360° 
images really take you there.

The fast expanding Serviced Apartment sector 
is therefore of major interest to us. Being a 
partner with ASAP enables us to connect 
directly with the major players in the market.

The ASAP events enable us to meet with 
decision makers and explain the benefits and 
advantages of our service.

As an organisation, the ASAP people are a 
pleasure to work with. They bring together the 
whole Serviced Apartment world which 
enables us to stay in touch with developments 
and trends and friends.”

“We have been working with ASAP as a Sponsor Partner for the last few years and regard our experience over that 
period as one of considerable mutual benefit. Over this time, we have been given ready access to ASAP members 
which has enabled us to provide members with useful regular updates on changes to legislation and practices 
materially affecting Business Rate and Council Tax liabilities. These in turn have assisted members with budgeting, 
forecasting and managing local property taxation costs. 

Attending conferences and presenting papers has reinforced such ongoing advice, and has also allowed Members the 
chance to raise specific issues with us which may affect Members generally and/or the interests of individual
businesses. 

We have had consistently very positive feedback from all concerned and we feel that our specialist input to the sector 
is valued highly by Members. 

In addition, we have benefited directly as a business by receiving consequential instructions to advise from individual 
member companies and we believe that this trend is likely to expand markedly as time goes on.In addition, our 
position as an advisor to ASAP provides us with considerable additional kudos as recognised experts and leading 
advisers in the sector. 

In view of all of these positive benefits we have no hesitation in recommending ASAP to all prospective members and 
also to prospective Sponsor Partners”

Ian Charman
FRICS FIRRV
Partner 
Turner Morum LLP
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Giles Horwitch-Smith
Managing Director
Res:Harmonics

Martin Birch
CEO
WGC Ltd

“Being a member of ASAP has given 
Resharmonics lots of opportunities to 
engage with operators and agents 
helping us drive sales. Furthermore, by 
working with the ASAP we are able to 
understand the direction the industry is 
taking which we are using to influence 
our product roadmap and align our 
software to the exact needs of the 
industry. This alignment is one of the 
reasons our software is being used by 
some of the industries biggest players.”

“As the UK’s leading outsourced hotel 
cleaning provider, our services have 
extended to provide services to the 
serviced apartment sector. Through our 
long standing business partnership with 
ASAP, we have substantially increased our 
client portfolio of service apartment 
providers. The partnership with ASAP has 
helped us to design tailor made service 
models for outsourced housekeeping and 
cleaning services, either totally outsourced 
or retaining some elements of
management thus ensuring a seamless 
approach to the on-going service. With 
the tireless work and ethos of ASAP, we 
have been able to apply hotel
housekeeping standards to serviced 
apartments and contribute to the 
objective of making this sector a
recognised alternative to hotels. Our 
attendance at the various events and 
conferences over the years have provided 
an excellent platform to network and 
increase our profile with new and existing 
clients.”

“ASAP is the heart of a vibrant community 
that we love being a part of!

There are some great events, useful 
connections and helpful communication 
about the latest changes and
developments in the serviced apartment 
industry.”

Duncan Chappell
Commercial Director
ElinaPMS

Ken Warner
Director
Energy Renewals Ltd

“We have been working with ASAP for 
several years and are constantly benefiting 
from being a Business Partner. They have 
increased our brand awareness through-
out the serviced apartment industry and 
beyond. Exposure to an ever growing 
network of members, having the opportu-
nity to attend and sponsor events, and 
appearing in publications and on their 
website, has proven invaluable in 
developing both new and existing 
relationships.”
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ASAP are able to offer a wide range of sponsorship, exhibiting and advertising
opportunities but we can also offer bespoke packages to ensure maximum exposure via 
key events and advertising opportunities which can be created to meet your specific 
requirements and budget.

To discuss bespoke packages please contact Karen Taylor Ktaylor@theasap.org.uk

Bespoke Packages

Terms of Booking

Once a sponsorship booking has been confirmed in writing ASAP will provide a 
relevant booking form.

Completion of a booking form will be taken as acceptance of the terms of booking 
and payment. 

All sponsorship, exhibition and advertising opportunities are non-refundable once 
the booking has been confirmed

All sponsorships will be invoiced within 30 days of confirmation and payment is due 
on invoice.

Payments are due on receipt of invoice via bank transfer.

ASAP reserve the right to make changes to the sponsorship, advertising and
exhibiting packages without notice.  Any amendments will be advised accordingly.
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Booking & Contact details 

We offer a wide range of sponsorship, exhibiting and advertising
opportunities but we can also offer a bespoke package according to
your budget to ensure maximum exposure via key events and
advertising opportunities. 

To discuss the opportunities within this document please contact 

Karen Taylor
Operations & Systems Manager

theasap.org.uk  |   hub.theasap.org.uk  |   jobs.theasap.org.uk

Kim Ashmore
Business Development Consultant

sponsorships@theasap.org.uk

01452 730 452
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